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Bridge to Referrals

Are you capturing referable
moments?
Anytime your clients are discussing financial matters and markets with friends,
family or colleagues presents an opportunity for a referable moment. Often it’ s
the perspectives you’ve shared through your “i sms” an d theses that can influence
the conversation, transitioning to a discussion about you.
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Helping Families
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What 's an ism?
David Richman explains ho w isms can help strengthen your personal brand and build a brid ge to
referrals.
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Coach's Corner Blog
'The headline is rarely the story' »
Headwinds to referrals »

Friends of the
Institute
Financial advisors,
subscribe to be a
Friend of the
Institute and
receive monthly
email up dates
from David
Richman and
Dave Gordon.

ALL REFERRALS POSTS

Insights
Eaton Vance thought leaders share their isms »
S.P.A.R.C. Toolkit » Content for Investment Professionals only

Video Library
Capturing referable moments »
Are you in the boat or on the dock? »
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This image indicates content designed specifically for Financial Advisors / Investment Professionals. This material is not to be used with the public.
Before investing in any Eaton Vance fund, prospective investors should consider carefully the investment objective(s), risks, and charges and expenses. For
open-end mutual funds, the current prospectus contains this and other information. To obtain a mutual fund prospectus or summary prospectus and the most recent
annual and semiannual shareholder reports, contact your financial advisor or download a copy here. Read the prospectus carefully before you invest or send money.
For closed-end funds, you should contact your financial advisor. To obtain the most recent annual and semi-annual shareholder report for a closed-end fund contact
your financial advisor or download a copy here. Before purchasing any variable product, consider the objectives, risks, charges, and expenses associated with the
underlying investment option(s) and those of the product itself. For a prospectus containing this and other information, contact your investment or insurance
professional. Read the prospectus carefully before investing.
Not FDIC Insured. No Bank Guarantee. May Lose Value.
Eaton Vance does not provide tax or legal advice. Prospective investors should consult with a tax or legal advisor before making any investment decision.
The information on this Web page is for U.S. residents only and does not constitute an offer to sell, or a solicitation of an offer to purchase, securities in any
jurisdiction to any person to whom it is not lawful to make such an offer.
© Eaton Vance Management. All rights reserved. Eaton Vance open-end mutual funds are offered through Eaton Vance Distributors, Inc. Two International Place,
Boston, MA 02110. Member FINRA / SIPC
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